
                   

COMPENSATION 

Compensation to your Dealership – PriorityPay Plus plan 

The commission on the BDA PriorityPay Plus plan to your Dealership is much higher 

than the commission on our Automated Savings America Plan (ASAP).   

We pay your Dealership a flat $400 commission for each plan enrolled.  

Enrollment time is comparable to the ASAP plan or less. We do 90% of the enrollment 

processing for you so you can maximize your time. 

Remember, you will not need to ask your customer for any up-front money to enroll 

in the Biweekly Dealer America – PriorityPay Plus plan or the BDA – ASAP plan. 

Examples: 

 

 

 

 

Compare this to our commission on the Automated Savings America Plan (ASAP) 

 

 

 

 

With Biweekly Dealer America, you can do a combination of PPP and ASAP plans. 

 

 

Biweekly Dealer America, Inc. (BDA) 
William Thomas, Founder 
Roger Greenwald – Sales Director 
Ph: (480) 834-3115,  Fax: (480) 347-4201 
E-mail:  roger@biweeklydealeramerica.com 
 

BDA PPP Deals per month  Paid to Dealer 

10 $4,000 

20 $8,000 

30 $12,000 

  

BDA ASAP Deals per month  Paid to Dealer (ave. per deal $175) 

10 $1,750 

20 $3,500 

30 $5,250 

  


